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Do you have a Stocks and Shares ISA and SIPP portfolio valued in excess of
£100,0007?

Do you seek maximum capital growth over the long-term?

Are you unhappy about the recent performance of your ISA or SIPP account?
If yes, you may find value in this report.
Today I’'m going to share with you how to achieve your ISA and SIPP goals.

If your objective is long-term capital growth, your ultimate objective should be to
outperform the stock market. The rules are simple:

1. Beating the stock market gives you a greater chance of arriving at your financial
goals on time.

2. Underperforming the stock market gives you a greater chance of not arriving at your
financial goals on time.

Beating the stock market is extremely difficult to achieve and so unless you have the
time talent and energy to do it all yourself, you are probably going to need some expert
help.

When you look for help, the three things to focus on when choosing your adviser are:

1) Capital growth aims
2) Client fee structure

3) Client care

1) Capital growth aims

Traditional advisers aim for 7% annual growth because this is roughly the rate of return
the stock market has returned per year over the last century. However statistics state
that unfortunately 80-90% of advisers underperform the market which means most
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advisers will achieve less than a 7% annual return.

Remember the rule: Underperforming the stock market gives you a greater chance of
not arriving at your financial goals on time.

This means your job is to seek help from an adviser that has historically beaten the
stock market. However, even if you do find a company with a record of beating the stock
market, you have to remember there is no guarantee they will continue to perform well
in the future.

Try to find a company that aims for 12-15% annual growth. A company with a strong
track record of outperforming the stock market will set capital growth aims higher for
their clients.

2) Client fee structure

Because you have a portfolio in excess of £100,000, look for a service that offers
cheaper fees for larger portfolios. ISACO believe your level of wealth should be justly
rewarded. The rule of the firm should be, the larger the portfolio the clients has, the
greater the value. Look to pay a small fixed ‘initial’ fee for the first year you use their
service and a service fee charged as a small percentage of your portfolio value. Ensure
fees are taken directly out of your investment account. Also ensure full transparency.

If you continue to use the service for subsequent years, there should be no fixed initial
fee to pay and instead look to pay a small service fee calculated as a percentage of
your portfolio value.

3) Client Care

Some investors unfortunately develop fractious relationships with their financial advisers
due to broken promises and infrequent communication. This results in a feeling of
indifference. Trust levels are often poor. The fatal mistake many advisers make is
ignoring the importance of building and strengthening relationships between themselves
and their clients.

Find a company that focuses on forging strong, long-term relationships. Get help from a
company where they give you dedicated personal assistance. Ideally you want to be
assigned your very own investment consultant where it is permitted to communicate
with your investment consultant in a variety of ways and at the frequency you prefer.
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Can ISACO help?

ISACO was established in 2001 by Stephen and Paul Sutherland. Today we specialise
in providing a premium investment guidance service for ISA and SIPP investors with
portfolios in excess of £100,000.

Our mission is to help investors achieve better performance over the long-term, better
protection in falling markets and at a better price.

Can ISACO help you?

1) Do you have a Stocks and Shares ISA and SIPP portfolio valued in excess of
£100,0007?

2) Are you looking for expert investment guidance in helping you achieve your ISA
and SIPP goals?

3) Do you seek maximum capital growth over the long-term?

4) Are you unhappy about the recent performance of your ISA or SIPP account?

5) Do you have a 12-15% annual return target over the next five to ten years?

6) If you use an adviser, would you like to see a significant saving in fees?

7) Are you looking to partner with a firm that focuses on forging close long-term
relationships with its clients?

If you answered yes, ISACO can probably help.

Better Performance: 22.7% per year versus the FTSE 100's 9.3% per year*
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Better Protection: Our aim is to protect your portfolio in falling markets

Better Price: We can help you save on adviser fees

*(Nov 2008 — Nov 2011)

When seeking long-term capital growth, performance is everything. ISACQO’s aim is to
help you return 12-15% per year over the long-term however recently we’ve helped our
clients return in excess of the 12-15% target. This bar chart below shows the 22.7%
annual returns our clients have achieved over a recent three year period versus the
9.3% annual returns of the FTSE 100.

ISACO 3 Year Performance (2008 - 2011)
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Performance period measured: Nov 2008 - Nov 2011

Please remember that past performance should not be used as a guide to future
performance. The value of investments can go down as well as up and you may not get
back the amount you originally invest.
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What makes ISACO different?

ISACO offer ‘investment guidance’ specifically aimed at ISA and SIPP investors with
portfolios in excess of £100,000.

Offering investment guidance for ISA and SIPP investors is what we do all day long, 365
days of the year. It's the only thing we do. This laser focus gives us a serious edge and
allows us to improve and innovate our service at a much faster rate.

There are three immediate differences between ISACO and a typical financial adviser.

1) Capital growth aims
2) Client fee structure

3) Client care

1) Capital growth aims

ISACO aims to help clients return 12-15% annual growth. With ISACO having a strong
track record of outperforming the stock market, it enables us to set capital growth aims
higher. If ISACO outperform the stock market, it results in clients arriving at their
intended goals on time and in some cases earlier than expected.

2) Client fee structure

For individuals with a portfolio in excess of £100,000, ISACO’s investment guidance
service provides great value. The larger the portfolio you have, the greater the value.
You pay a small fixed ‘initial’ fee for the first year you use our service and a service fee
charged as a small percentage of your portfolio value. Fees are taken directly out of
your investment account.

If you continue to use the service for subsequent years, there is no fixed initial fee to
pay. Instead you pay a small service fee calculated as a percentage of your portfolio
value.



How to Achieve Your ISA and SIPP Goals 2012

3) Client Care

ISACO focuses on forging strong, long-term relationships. Each client receives
dedicated personal assistance by being assigned their own personal investment
consultant.

| hope you found value in this report.

Thank you for your time.

Yours sincerely,
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Paul Sutherland
Managing Director

© ISACO Ltd, ISACO House, 82 King Street, Manchester, M2 4WQ.
Tel: 0800 170 7750 | Fax: 0870 757 8860
www.ISACO.co.uk

ISACO Ltd is Authorised and Regulated by the Financial Services Authority.

The information provided is based on ISACO Ltd’s research and it does not constitute financial advice. Any information should be considered in relation
to specific circumstances. ISACO Ltd does not make personal recommendations of particular stocks or investment funds or any other security or any
other investment of any kind. If particular stocks or investment funds are mentioned, they are mentioned only for illustrative and educational purposes.

YOU SHOULD SEEK ADVICE FROM A REGISTERED FINANCIAL PROFESSIONAL PRIOR TO IMPLEMENTING ANY INVESTMENT PROGRAM
OR FINANCIAL PLAN. ISACO Ltd and its employees are not agents, brokers, stockbrokers, broker dealers or registered financial advisors.

ISACO Ltd does not guarantee any results or investment returns based on the information in this program. Past performance is no indication or
guarantee of future results and the value of any investment you make can go down as well as up.

ISACO Ltd does not accept any responsibility for loss occasioned to any person acting or refraining from acting as a result of material contained in this
guide. This guide presents information and opinions believed to be reliable, but the accuracy cannot be guaranteed. ISACO Ltd is not responsible for
any errors or omissions. All rights reserved.

No part of this guide may be reproduced, rerecorded stored in a retrieval system or transmitted, in any form or by any means, electronic, mechanical,
photocopying, recording or otherwise without the prior written permission of ISACO Ltd.

ISACO Ltd is authorised and regulated by the Financial Services Authority. Our FSA firm reference number is 525147.
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